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This Newsletter is prepared exclusively for
the general interest of clients, business
associates and staff of Cash Resources

Australia and is not intended to be used
as a basis for formulating business or

other decisions.

basis.  That is, you will be required

to account for all GST in the tax

period in which an invoice is raised,

not when it is paid.

In most

circumstances a

company sells

on credit and will

often find itself

waiting 60 to

90 days before 

payment arrives.  

This may place

the company in

a position where

GST payments

become due and

a portion of the

previous quarters

sales invoices remain outstanding.

Thus you may have to pay GST

prior to collection of the trade

receivables.

For those businesses that have

previously deducted PPS from

contractors they will have a further

cash flow burden.  This is because

they will have GST charged by the

contractor and have to pay gross

not net of PPS.

This effectively

means paying an

extra 30%

initially taking

into account the 

PPS and GST.

The Deputy

Commissioner 

of Taxation 

has extended

the Business

Activity

Statement

Lodgement

dates to those in the table below.

SOLUTIONS

Much talk has been made of GST

bank accounts.  Effectively an

account is set up to quarantine 

the GST liability.  Personally I do

Quarter BAS
lodgement and payment due date

1st quarter (1 July 2000 to 30 September 2000) 11 November 2000

2nd quarter (1 October 2000 to 31 December 2000) 4 February 2001 

3rd quarter (1 January 2001 to 31 March 2001) 28 April 2001

4th quarter (1 April 2001 to 30 June 2001) 21 July 2001

Future Quarters 21 days after the end of each quarter 
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An Adelaide circuit distributor that

recently celebrated its 10th

birthday believes the stability from

its ongoing association with Cash

Resources has played a major role

in the company’s growth and

survival for the past decade.

The Director of the Company

believes that factoring has offered

his business long term financial

stability. “Some business people

mistakenly believe that factoring

and invoice discounting is a

method of funding which is a short-

term solution to a financial problem

- yet for many organisations such

as ours, it is the perfect funding

solution, providing working capital

immediately and regularly to build

a business over a long-term period.”

“We decided to factor with Cash

Resources from almost day one of

our business. Due to the nature of

our role as a

distributor,

cash flow is

often

restricted

while you wait

for customers

to pay their

invoices. So,

when Cash

Resources

came to see

us to assess

our needs and

offered us an

invoice

discounting

facility, tailored to our needs, we

were delighted.”

Working Capital

“Raising funds against our debtors

has given us the working capital

needed to build up the business

more quickly than would otherwise

be possible.” It provides funds

necessary for the company to buy

components from one of its larger

suppliers on a regular basis.

“Ten years on, our

relationship with

Cash Resources is

still going strong

and, despite being

buffeted by a

number of economic

recessions, we have

always been able to

rely on their support

and the stability

which we have

enjoyed from them

over the years, has

been worth its

weight in gold.”

In for the long haul

GST may cause cash flow problems: Invoice Financing can solve them.
GOODS AND SERVICES TAX
(GST)

The inception of GST has had a

significant impact on business.  

In particular, it has in certain

circumstances, created a burden in

respect to an entity’s cashflow and

working capital requirements.

WHY THE INCREASED
BURDEN?

In short, you may have to pay GST

to the Australian Taxation Office

before collecting it from your trade

receivables.

The effect will be felt more so by

those companies accounting for

GST using the accrual method as

opposed to one which uses the

cash basis of accounting or has

been previously used to monthly

sales tax commitments.

Generally, if your annual turnover 

is $1 million or more you must

account for GST on an accruals

David Ciccolella has been State

Manager for our South Australian

office since June 1987. David has

spent close to 25 years in total

looking after the needs of small

business in SA and the Northern

Territory, particularly in the area of

Invoice Discounting/Factoring.

David Ciccolella - Biography
Prior to joining CRA, David was

State Manager for one of our

competitors, giving him some 16

years experience with this product.

David’s vast knowledge of Invoice

Discounting/Factoring has been of

great assistance over the years,

assisting many of CRA’s clients in

their business growth requirements.

“The Director of

the Company

believes that

factoring has

offered his

business long 

term financial

stability.”

not see this occurring.  Withholding 

tax is not a new concept and most

businesses generally do not have

separate accounts for sales tax,

group tax and the like.  GST will 

be no different.

Another possible remedy is Invoice

Financing.  Invoice Financing put

simply is using trade receivables 

to raise working capital.  Effectively

you are putting your debtors ledger

to work by eliminating the timing

gap from the date of invoice issue

to the date of collection.

Written by: Chris Wykes

Partner: Lawler Partners Sydney

“The inception of GST

has had a significant

impact on business.  

… it has … created a

burden in respect to

an entity’s cashflow

and working capital

requirements.”



INVOICE DISCOUNTING

• Funding grows automatically as sales increase

• Does not usually require security other than book debts

• Open ended ongoing contract with formal notice period both ways

• Self liquidating if business fails

• Can assist with highly geared situations

• Personal service and close working relationships established

• Allows independence by funding each asset in a business separately

• Provides unsecured funding for sole traders and partnerships

• Keen to increase lending in line with business activity

The Principal of a small Melbourne

Temporary Personnel Agency had

worked in the recruitment industry

for 10 years. She had developed 

a wide range of contacts and felt

that it was time to have 

a go for herself.

She had identified a niche market

in the health industry where there

was a need to provide at short

notice nursing staff to various

hospitals, clinics, even 

dental surgeries. These

placements could last anything

from 3 hours to a month or

sometimes more.

“Initially the toughest

obstacle was recruiting

suitable staff. We placed

regular classified

advertisements in the

employment sections of 

the daily newspapers 

and specific health 

industry magazines.”

“After about two months we had

fourteen people on our books.

Placing them has never been a

problem. We had conducted a

direct mailing to most of the major

hospitals in Melbourne and

demand was generated from day

one,” she said.

The business experienced

spectacular growth so she had to

hire two full time staff to administer

the business. However, as the

business flourished financial

burdens started to emerge.

The Principal was compelled to

pay her placement staff at the end

of each week and while she had

Recruitment Agencies Temporary Nightmare
Cash Resources and Cornwall

Stodart have a solid relationship that

goes back to Cash Resources’ birth.

Cornwall Stodart

provides a variety of

legal services to

Cash Resources as

part of Cash

Resources’ service

to its clients.  Those

services include:

•  Making sure Cash

Resources’

documents are

legally enforceable

•  Keeping Cash Resources

informed about changes and

developments in the law

•  Reviewing documents to keep

them ‘user friendly’ and in plain

English

•  Introducing

Cash Resources

to other

Cornwall

Stodart clients

who may

potentially help

Cash Resources

(and its clients) 

to grow

It is imperative

for both Cash Resources and its

clients that the necessary

documentation is completed

correctly and on time.  Cornwall

Stodart gives these matters priority

because it understands the

importance to both parties of the

transaction being completed as

soon as possible.  Often, time is

not a luxury that the parties have.

Once the financing or restructuring

is in place, there are a number of

legal issues that Cornwall Stodart

can assist with to ensure that Cash

Resources’ clients are well placed

to operate successfully into the

future.  Those areas are:

1.   Raising capital

2.   Converting “bricks” to “clicks” –

catering for IT requirements

3.   Leasing and related 

property advice

4.   Employment law issues such

as employment contracts,

applicable awards, sexual

harassment and discrimination

policies.

5.   Ensuring intellectual property is

protected ie. trademarks,

copyright etc.

6.   Dispute resolution

From 1 July 2000 Cornwall Stodart

has offices in Melbourne and

Sydney.

For further information please feel

free to call Elpis Korosidis or

Elizabeth Guerra of Cornwall

Stodart on (03) 9608 2000.

GET IT RIGHT – first time around

The Case for Invoice Discounting

Turn your Outstanding Invoices into Cash...

...Within
24 hours

BANK

• Overdrafts or loans have pre-set limits

• Often requires external security

• Repayable on demand

• Often there is a shortfall as bank can only appoint a receiver

• Gearing can restrict lending ability

• Often impersonal with long chain of decision-making command

• Facilities against a “basket of security”

• External security required

• Often looking to reduce exposure

specified 7 days terms for her

customers, the reality was that very

few were paying within 30 days.

The problem was compounded by

the fact that she was so busy. “We

were so rushed off our feet that

quite often we were slow getting

our invoices out and only chased

them when we were desperate for

funds,” she said.

Luckily she had received a 

direct mailing piece from Cash

Resources Australia. After

investigating a number of other

invoice discounting services the

company implemented a Cash

Resources Cashflow Plan.

The agency issued their invoices

as normal and forwarded copies to

Cash Resources. Cash Resources

would then send them a cheque

for 80% of the value of the invoices

the very next day. The balance,

less fees, is paid effectively

bridging the gap between invoicing

and payment.

According to the Principal, “This

has enabled our business to

continue to grow. It is economical,

simple to manage and completely

confidential. Our clients would

have no idea of our arrangement

with Cash Resources,” she

commented.

Cash Resources Australia pays up to 80%
of your invoice value within 24 hrs.

Now you can access funds to allow your business to grow.  With extra cash you can:

● Purchase more stock, raw materials or capital equipment to generate more profit

● Relieve cash flow pressure

● Take advantage of prompt payment discounts

● Allocate more money to market your products

“Cash Resources 

and Cornwall 

Stodart have a 

solid relationship 

that goes back to 

Cash Resources’ birth.” “This has
enabled our
business to
continue to
grow. It is

economical,
simple to

manage and
completely

confidential.”


